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deposited with Ihe United States Postal Service as "Express M^IP^t 
Office to Addressee* 4 with sufficient postage on the date mdicated 
above and is addressed to the U.S. Patent and Trademark OfBce, P.O. 
BOX 2327. Arlington, VA 22202 * 
Name: ' ^JTfiU v *L 
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Docket No. 3499-94 

m THE UNITED STATES PATENT AND TRADEMARK OFFICE 

In re Application of: David Lawrence 

Filed: March 20, 2001 

Serial No: 09/812,627 
For 



Group Art Unit: 2164 
Examiner. n/a 
AUTOMATED GLOBAL RISK MANAGEMENT 



T echi 



>ent «2l00 



PETITION TO MAKE SPF^TAL UNDEP 37 C.F.R. 



COPY RECEIVED 
DEC t 0 2001 

TECHNOLOGY CENTER 2800 



U.S. Patent and Trademark Office 
P.O. Box 2327 
Arlington, VA 22202 

Sir 

Pursuant to 37 C.F.R. § 1.102, and in accordance with section 708.02 XI the Manual of Patent 
Examining Procedure (MPEP), entitled Inventions for Countering Terrorism, applicants hereby 
respectfully request a Petition to Make Special for the above-identified patent application. 

The above invention contributes to countering terrorism by allowing bank and non-bank financial 
institutions to automatically evaluate and monitor on a worldwide basis the legal, regulatory, financial, 
and reputational risks associated with an international financial transaction, which can be critical to anti- 
terrorism in a timely and uniform fashion. Government and law enforcement agencies increasingly rely 
on "know-your-customer" diligence on the part of financial institutions in an effort to discover and 
interrupt terrorist activities. Current methods of quantifying risk associated with an international financial 
transaction only evaluate financial risk, and do so in an inefficient manner. As a result, worldwide legal, 
regulatory, and reputational risks go unnoticed. Additionally, financial institutions fail to monitor and 
report risks on a real-time basis. What is needed is a method and system to timely and efficiently 
identify, investigate, assess, and manage on a worldwide basis the levels of legal, regulatory, financial, 
and reputational risk associated with an international financial transaction. High risk transactions that are 
blocked as a result of the present invention, or that are more closely monitored as a result of the present 
invention, will allow government and law enforcement agencies to better counter terrorist strategies and 
also enabl financial institutions to manage risk associated with suspect transactions. 
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without travel as a prerequisite to the grant of special status. 

The following documents are enclosed in support of this Petition: 

,. A copy of the above-identified application including all claims directed to a single 
invention. 

2. A statement including a premutation search listing the field of search by class and 
subclass. 

3. A copy of each reference deemed related to the subject matter encompassed by the claims 
of the above-identified application. 

4. A detailed discussion of the references pointing out how the claimed subject matter is 
patentable over the references. 

The Commissioner is hereby authorized to charge the required fee of $130.00 for a Petition to 
w , e * , rFRSl 17m or any additional fees, or to credit any overpayments in 

Make Special as set forth in 37 C.F.K. * M /lU, or ™> «"» . flJW „ . Hnnlicate codv of this Petition 
connection with this communication, to Deposit Account No. 50-0521 . A duplicate copy 

is enclosed herewith. 

Accordingly, it is respectfully requested that the U.S. Patent and Trademark Office grant this 
Petition to Make Special for the above-identified application. 

Respectfully submitted. 



Date: 



Joseph P. Kincart ^ 
Reg. No, 43,7 16 ^^IV^O 



Clifford Chance Rogers & Wells LLP 
200 Park Avenue 



TeoZ° 12 *"" 

New York, NY 10166-0153 
Telephone: (212)878-3218 

FAX C0PV RECEIVED 
DEC 1 0 2001 

TECHNOLOGY CENTER 2800 
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ct AT ^FNT OF " OF SEARCH 
A prc-examination search for the above-identified application was conducted in Class 235/379; 
235/380; 340/825.33, 705/36; 705/35. 

m en 1QSTON OF REF ERENCES 

I J. R Patent 5. H T3A2f342^ 

The '342 oatent to Adams is entitled -Transaction Approval System," and issued on January 5, 
1993 Tte%42 pKdescXeTa Unsaction approval system for systems employing faction cards 

transaction limit stored in the terminal to vary the level of nsk av ^^^^S^iZm 
level of risk. The terminal will also generate and store a list of account numbers which might oe invaua 
and should provide an on-line request for authorization. 

Although the '342 patent relates generally to containing financial risk through the use , of an 
e1ech™£ system, it does not address the broader legal, regulatory and reputational risks as^c ated w h 
?taZtodffa»Sri transaction, nor does h provide an indicator of the level of nsk assorted w,th 
such a transaction. 
IIS Patent 6.n7B.904r904) 

The -904 patent to Rebane is entitled "Risk Direct A^t Allocation and Ri5 ^ 0 ,v ^ a P^ e r 
Optimally Allocating Investment Assets in an Investment Portfolio" and issued on June > 20 > 2MJ. The 
S w ent describes a computer implemented system for allocating an investor's fimds wterem sad 
sy^etermute *e risk tolerance function of the investor. The risk addressed in the "904 patent relates 
geSly Hnancial risk associated with an investment and whether the financial nsk ,s tplerableto the 
fZZ The '904 patent does not address the broader legal, regulatory and reputational nsks associated 
^ international financial transaction, nor does it provide an indicator of the level of nsk associated 
with such a transaction. 
U.S. Patent 6085.175 f 175) 

The '175 patent to Gugel, et al. is entitled "System and Method for Determining Value at Risk of 
a Financial Portfolio," and issued on July 4, 2000. The '175 patent describes a system and, method I for 
analysing financial risk data; in particular estimating value-at-risk (VAR) of a financ.al portfoho winch 
includes an analysis of a distribution of sorted financial data samples to determine an accurate range of 
upper and lower limits of an expected value of VAR. The '175 patent does not address the broader legal, 
regulatory and reputational risks associated with an international financial transaction, nor does it provide 
an indicator of the level of risk associated with such a transaction. 

ITS Patent 6.1 19.103 H 03) 

The M03 patent to Basch, et al., entitled "Financial Risk Prediction Systems and Methods 
Therefor," and issued on September 12, 2000. The '103 patent describes a computer-implemented method 
for predicting financial risk, which includes receiving data pertaining to transactions performed on more 
than one financial account held by a given account holder and where each of the multiple accounts is 
issued by a different account issuer. The described method relates generally to scoring nsk related to 
financial transactions by scoring of a first transaction data and a second transaction data based on a 
preexisting model to form a score for the account holder which is provided by the system. The 103 
patent does not address the broader legal, regulatory and reputational risks associated an international 
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flnancia. jetton, nor does it provide • indieaor of the .eve. of ri* *ss«i«ed »it» -» » 



transaction. 

WO 01/55885 A2 T885^ 



— < j * A„„ lie * *> ?nftl entitled "Online sales Risk Management System , 

issued to Greener, et ai*, aescnoc^ » wu, h u ^ . r r»intivp to a base currency is entered into a 

on^t™*^ *ss^s:z'«t:™!r » *. ■»» 

host computer which also receives data oesenpuyc di ™ . -xchaimed according to the 

currency di* occurred within a pedetermmrf tune t°™^>™"» ^^^hT^eLiined 
entered price ^J^^S^i M ttZZSSZSZZUm an onto 

•885 oatent relates to a financial risk associated with currency exchange, it does not address the croacer 
legal! rSlaTo^and mutational risks associated with an international financial transact-on, nor does it 
provide an indicator of the level of risk associated with such a transaction. 

WO 0075836 T8361 

International publication date, December 14, 2000, entitled "Portfolio Accounting and Risk 
Managed System ■? issued to Coppola, describes a method * nd 

nortfolio risk on a computer system. Data is stored on a computer-readable medium, along with an equity 

A point risk value is determined for a potential investment Ri k 
IcenarS are displayed showing proposed number of shares or contracts assorted "^m* "* 
value for a plurality of selected size risk values. Other risk charactenst.es may also be determined and 
delayed The system and method may be embodied in a client/server system or in ^fnd-alone 
225 system The risk addressed by the '836 patent is financial risk associated with potential 
SSSi?? £int risk value is disclosed! but not as it relates to legal, regulatory and "^mj "*» 
asSed with an international financial transaction. Nor does the point risk value provide an indicator 
of the level of risk associated with such a transaction. 

Non-Patent Literature References: 

1 A website www.paynetonline.com includes references that describe an online, automated system for 
members to obtain reports of pooled financial information for their use in assessing risks 

certain financial transactions. The service offered allows members to share payment history with rther 
members. One benefit of the shared information may be the ability to better determine a credit risk 
associated with a potential lessor. The website does not provide for or otherwise disclose monitoring for 
the various types of risk, such as legal, regulatory and reputational risks associated wrth an international 
financial transaction, nor does it provide an indicator of the level of risk associated with such a 
transaction. 

2 Banasiak, Michael; "Don't Be Out-Scored by Your Competition", Credit and Financial Mana^e g 
Review 2 nd Quarter 2000. This reference describes the benefits to be derived from an automated credit 
scoring model in conjunction with a validation process implemented with a knowledge-based decision 
making system. Although the article relates generally to automated risk scoring, it does not daclose 
automated analysis and risk scoring associated with legal, regulatory and reputational risks related to an 
international financial transaction. 
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SUMMARY 



None of the above reference, provides for r teaches a ^^^"S^T 
real-time identification, assessment, and management on a ™' ^ none 

implementing the above methods. 



NYB 1302736.1 

Received from < 212 878 8375 > at 1217/01 4:22:04 PM [Eastern Standard Time] . ___ 



.DEC-07-2001 16: 19 CCRW NY 212 878 8375 P. 07 



2** Quarter 2000 

Reprinted From the Credit and Financial Management Review 
A Credit Research Foundation Publication 



Don't Be Out-Scored by 
Your Competition 

By: Michael Banasiak 



Abstract 

The advent of commerce and the prospect of seamless integration along the 

ZtmZm is making unprecedented demands upon the commercial credit fraternity . While most 

cTdTTp^tZZ o^ate in an environment that is a collie ofbo^paper-basedandautommed 

Zt^Tco^ercxL inexorably leading us to a fully automated ^ {i ™^ ed ™f„™° 

Zyious problem is how to automate the paper-based tasks. Failure to do so 

bottlenecks that have the potential to greatly diminish the utility of a busmess-to-busmess (b2b) e- 

commerce system. 

The Credit Approval Bottleneck 

One area that bears scrutiny in this regard is the process whereby a new commercial account is 
approved for credit Many Internet sites that give commercial customers the option of entering 
orders on-line fail to automate the credit approval process for new accounts. As a result, once the 
new customer places their initial order, it must be held up while acredit investigation is comp leted. 
In some cases, the new customer is even asked to fill out a credit application on-line, but that 
information might just as well be faxed to the vendor's credit department. With no way to 
electronically extract pertinent data from the credit application and process it through a decision- 
making algorithm, many credit departments will simply print out the electronic application and 
process it manually. 

One of the early lessons learned by established firms that have developed an e-commerce outlet is 
that the back office processes supporting both the traditional business model and the e-commerce 
model need to be the same. If they aren't, there is no shared benefit between the two business 
models; the e-commerce initiative will evolve its own overhead structure on top of that of the 
existing bricks and mortar enterprise. Besides the added costs, parallel processes create unnecessary 
complexity, which harms productivity and places critical burdens on resources and employees. TT» 

€> 2000 Predictive Business Decision Systems, Inc. 
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ReprintrfFnH«theC^^ ^ 
A Credit Research Foundation Publication 

this process will also support e-commerce. 

mwnirequirearamc*!^ 

^^^^^ 

t 0 7J^l^Tj^^ save some time, it is not enough- Only a ^s,^ process 
Z ^v ^tomated v^ffice. The good news is that with proper .mplementot,^ the 
SiSwdM^H most likely benefit fiom such a redesign in terms of 

towercosts, more sales, and a much better understanding of the receivables portfotos 
S cr^t'eri^ For these reasons, a fully automated credit approval process can also pro^de a 

SSScT. TfiiUy automated credit approval process is just part of the pnce of participation. 

The Role of Credit Scoring in a Knowledge-Based Decision System 

Three ^»«H^*"»^^^J!tS 

a knowledge-based decision system. By Itself, information is not enough. In fed, most credit 

de^^ac^nulate more information than they can process. Just being 
b^uisnotsufficiemtoor^ 

Z necessarily equate to information management Technology provides the means to efficiently 
but something more is needed in order to automate *e decision makmg 
p7c2s A knowledge^ is the mechanism mat 

enables credit process automation to work. 
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^Quarter 2000 



The Different Types of Credit Scoring Models 



Model 


Description 


1 Commercial 


Used for approving credit to new business customer 
Used with fiims that have established credit histories 
Derived from commercial credit bureau data 

Businesses that do not have enough infomiatiofl in their credit reports cannot be 
scoied by a commercial model 


Blended 


Used for approving credit to new business customers 

uSwithfinns (usually small) for whom the commercial credit bureaus only 

have limited information m . 
iSSSSn a combination of commercial credit bureau data and the business 

principal's consumer credit bureau data 

Not appropriate for firms that do not have any commercial credit history 


1 Consumer 


Used for approving credit to new business customers 

Used with firms (usually startups or micro businesses) that do not have a 

commercial credit history 

~ . . itw» KiiciruHK nrincinal's consumer credit bureau data 
Derived solely tram me ousiness pnnwi|nu 9 

Since there is 00 commercial credit data available, manual validation mat this is a 
business may be required 

The use of consumer scoring models may increase as e-commerce expands, out 
these need to be used carefully due to consumer credit laws 


Behavior 


Used to review the credit of existing accounts and to set collection priorities 
Derived from internal A/R information which may be supplemented by 
commercial credit bureau data t . , t . 
The most predictive and, if commercial credit bureau data is not required, the 

least costly 



Commercial credit scoring models typically utilize information from a number of soinces: 
commercial and consumer credit bureaus, business directories, credit applications, trade and bank 

O 2000 Predictive Business Decision Systems, Inc. 
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^^^^^^^^^^^ 

talent cus^ern«^fll^Datte^aP^~ V « aK min»tMmm*m 

performance of the customers in the receivables portfolio. 
It should also be poimed out that over tln,e the custom 

slumping economy, to decrease losses. 



S3Sct of aCpany's credit policies, which also change over time. The credrf envu-onment in 



Validating Credit Policy 

decision system in order to be a useful credit tool in an e-commerce e^ir^ent Even^ m<«t 
ardent proponent of credit scoring would question a goring system's abU.tv to ™ 0 
all credit decisions with no intervention from a credit analyst Yet, there is a tendency by credit 
departments that have implemented scoring models to regularly overnde automated decisions. This 
isTXny doiS when the credit staff lacks confidence in the quality of the automated deos.on or the 
company is under competitive sales pressure. Unfortunately, such actions ^nd to degrade asconng 
model's performance, both from a risk assessment standpoint and in terms of *™ghP*- A PP™^ 
open terms for low scoring accounts, the model would otherw.se ^J*' 11 .^^ 
disproportionately to delinquency and losses as these low scoring accounts perform as indicated by 



the model. 



Even so, there is some truth to the underlying assumption that oecaise a credrt srorecaim^n^er 
every factor it cannot always yielda"good" decision (this argijment asserts that a competent (^it 
analyst is a better decision-maker the more complicated the credit decision). In fact, studies have 
borne this out. Credit scores are very good in identifybg accounts at the extremes: the lowest credit 
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Reprinted From the Credit s»d Fmapcial Management **view 
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will tend to approve wo ™» ^S^tte do not vnrnmt credit analyst 

score. 

Mftft* rfh** a^Hbcbkmlng system *» 0 /' ,,aB, " ,, ^ * 



i 




fttttnfl U»*n Model 



J 




«tJBrrr^^Jrt»iK^wb»4^cy€ir<xjl <X 



fropi *coi* or retim *4^* 

analysts. bifigureUl, the credU anafysts override a scoring mode^ 

cusLers with a score in the] to 3 range than wen rejected by the validated ^ 

shown in figure 2. These rejections translate Into lost sales. By the same token, the anafysts 

tZ validated credit policy (figure W2). These approvals translate into increased ^lectioncostsand 
bad debt expense. However, where the credit analyst >s input was clearly validated was with the 
category 4 risk accounts. Using the scores as a guideline, the credit analysts were able to mate a 
higher percentage of good decisions than would have been predicted by either the scores or the 
credit anafysts separately. 

The benefits from using credit scoring models within a validated credit policy are compelling. First 
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Reprint* F*^ 

A Credit Reseat Foundation pHblwtfion 



2 nd Quarter 200O 



A Credit Rescarcn founoauw rMu^.. 

threshold (typically set around the 4 ^ P^'f /XT^irwfare denied open terms and so 

arc redirected to alternative payment t^ s^h w ^caros few 
scoring accounts that fell in-between iere reflated ""f^^^^^^te*,* 
for which there is not enough data to 'i^^^ig^p^h^nore, because the credit 

significantly increased "good" decisions for °™^^^eW short timeframe. In 

aSystsarede^ingwi^ 

the leasing industry, companies that have ^P 1 ^^^.^ T 5 to 20 minutes or less. So while 
for those decisions that involve a credit analyst. 



REDEFINE 

oaJBcrivES. . 



/ STATISTICAL ^ 

■AVWtABLE 
CRBCIT 
CATA 



■:CBE&t ; -:- : 

POLIO ES 



THE DYNAMIC 

CREDIT 
SCORING AND 
VALIDATION 
PROCESS 



cnBOiT . 
MODEL 
■ 4 POLICIES 




V 



y 



/ 



A final benefit is that validation makes it harder for the 
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A Credit Research Foundation Publication 

S^s Of coU* feflure to approve open credit does not mean flat-out rejectoon of the deal, but 
Sp^T^S involved* explo^alten^ve terms for making the sale. 

Hie Impact of Credit Scoring Models on the Credit Profession 

tomefinal analysis, fmd^^^ 

pnt rhis is iust as true for consumer credit as for commercial credit and as much tor 
£ S i^s ^for^Snet enterprises. The purpose of credit management is not to avoid 

SS^?Sd» profits. Toward that end, ifc«i^ft-»i^y«^ 

^Sys^s wiUoften fall short While there have been skilled and experienced credit anatysts 

^ol^ily provide 

Derforming credit analysis and the higher the transaction volume per analyst, the more likely there 
^bSSSemreLts and less than optimal performance. 
TmsLtent on speedy de^^^ 

subjective abilities of individual credit analysts is not the answer. Nor w.11 providing , *env 
^Sadsheet tools and written credit policies be sufficient to meet me challenge m a way that wiU 
achieve the dramatic improvements in performance that will be required. 

Tne only liable altematwe mat can provide superi^^ 

speed and high transaction volumes is credit scoring models. Clearly, cominen:ial c^dit scores 
provide vastly superior effectiveness and accuracy to that of manual systems. The opportunity ttus 
presents for the credit profession derives ftom the 6ct that scores provide optimal runctionahty 
within the context of a validated credit policy. Those credit managers who embrace scoring 
technology wi 11 realize greater influence over the sales approval process. However, those resist 
implementation of Scoring technologies will find their influence within their organizations 
diminished. 

Michael Bourn* Is President at Predictive Business Decision System. f^^J"^ 
Decision Systems, Inc. (PBDS) is m independent statistical modeling, analysis, andconsaaauon 
company that provides credit and marketing solutions to assist companies m making nwr* 
profitable business-to-business decisions. Mr. Banasiak may be reached via e-mail at 

mbahiasiakS^bibintzcont 
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We Make Histihy Evebyoay 

The only online source for commercial installment 
payment history Information aggregated from the 
leading commercial lenders In the equipment finance 
and banking industries. 



swww.Davne tonUna.com 
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Log On To Member* Ste Contact PavNCT™ 




About PayMET 11- 
Corporate Info 
Press Releases 
In the News 
Privacy 



What is the PayNET"* Alliance? 

The PayNet™ Alliance: The Power of Cooperation 

The PayNet™ Alliance Is a group of commercial finance companies who 
confidentially contribute their customer payment experiences to a 
2S£» managed by PayNet™. In exchange, AHMe-m«M get 
exclusive access to the only online, comprehensive database of lease 
navment history information available anywhere. The Alliance's 
SgZflte Approach, pioneered by PayNct™, revolutionizes the dehvery 
of information to the commercial finance Industry. 

Who May Belong to the PayNet™ Alliance? 

Commercial Finance companies that want to make more Informed credit 
decisions are Invited to join. Participating ^P 30 '^^^^ 
their customer's payment history to become a member of the PayNet 
alliance. By participating, commercial finance companies enjoy -the 
network's enormous value proposition: unparalleled access to data for 
verifying the credit of customers and applicants. 

important Note: PayNet™ ensures all data Is secure. The data collected 
will never be used or sold for marketing purposes. 

Why The PayNet™ Alliance? 

Payment history experience has traditionally been verified by manually 
calling references provided by the lease appltcant or by using a tntrtl 
party credit-reporting agency- This current process is costly, tips off 
competitors about a pending transaction, and provides an incomplete 
credit picture of the applicant. 

The PayNbt™ Alliance's cost-effective payment information services 
provide subscribers with such benefits as: 

• Increased approvals 

• Lower credit losses and delinquencies 

• Better information for deal pricing 

• Streamlined credit process 



www.oayjntonllne.cam 
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Corporate Info 

PAYNET Inc. manages the "Payment Information Network" for the 
com^i J^^t finance industry, an Industry that represente 
mwethan $550 billion in Net Assets. This network produces I ^he naWons 
iT«,f«* nii inp oroorletarv database of lease and loan payment history 
"SSS^S^SS^^^ purposes The ^en^ormation 
Network currently has many leading commercial lenders i as ^mbers, 
representing a substantial portion of the net assets m the Industry. 
PAYNCT Inc. uses Its proprietary technology and the power of shared 
daS "to ^IncreasTprofitabiHty, to Improve operational efficiency and to 
reduce credit losses for commercial finance companies. Partners with 
PAYNET, Inc. include the Equipment Leasing Association, consulting 
tEZ and major lease accounting and software providers. Founded in 
1999, the Company is headquartered in Skokle, Illinois. 

ftgarri pf pirectors 

EartTjejs 

PAYNET. Inc. 
r ? r?rr« at PAYNET. INC 



www.pavnijtanline.com 



http://www.paynetonlirK.conv r coTTjinfb^sp 
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Press Releases 

S^^?a°nc^ <Hin» Payment History Pattfrase 

S^.^ "»* BuchmaiLri^r e. rtnr Former Thoyjtf^^ 
P-pncinPsfi Expert 

gjffl4.^2!L Part nersh i p wi t h Statistic* fr nrtp g Firm , Predictive 
B usiness p °ci?"?n Sy stems 

jS gg Tn^Anno, ,^ fW™ tn Bo nrn fthn MrtSMmiff. »*l«r and 
fny nder of nia rnond T6 jrh"«?My Partners 

gggH^* ^. AH ^Hon m Board. Thomas pntlf r, Fprmer Pre sidgnt 
and COO Of n iS<7?»ei C r 3 dit 

^SES^ ff nnline So u rf ff>r Lea se P*V™e"t Histpries, Major 
l essors Sig n ' 1Ttt prR Qf Intent 

fi^m^nr^rtMrp" PavNftB *, Thf> ^'V Q""™ Source for Payment 
Histories. Par tnership with ELA Formal 



i gyuw.paY patonlina.com 
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PAYNer™ Introduces payNet™, 
the only OnSne Source for Lease Payment H.stones 

wie wmy partnership with ELA Formed 

with the ELA membership. 

•Pa.Net- partnership with The Equipment Leasing. ^^*^*' 
credit decisions." 

PayNet™ will be demonstrated at the ELA convention this October In Palm 
Desert, California. The pilot program launches in 4th Quarter 2000, w.th 
an official launch set for early 2001. 

£p£rt a system that will help companies achieve a more efficient and 

profitable credit process/ 

«ELA's involvement also ensures that the largest numbtrof lessors , are 
introduced to PayNet™, recognize its value and participate says Tlem.ng. 
companies contributing their credit data helps not ^ f ^ B e u n t tl u r f timately 
industry make better informed cred.t decisions he notes. But ^imateiy 
helps the quality of the leasing community including the.r mdiv.dual 
companies." 

Leasina company subscribers to PayNet™ will provide a monthly download 
55? cSomers' lease payment experiences to PayNet- , one-t,me 
technological set-up is required, but thereafter the monthly downloads 
«|H be handled automatically through their existing «w«*"B « ^ 
ensuring that minimal staff time and technological resources a J required. 

subscribers then can access the pooled data and pull Payment 
History Reports online for a low fee per report. For conf.dent.al.ty 
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=o «f iM^mo companies will not be associated with 
marketing purposes. 
Ultimately, subscribers to PayNct™ can: 

. Have access to data that supports more * fo ™*™£ A * d *° n *' 

. ^^^^ due to P^™- data Merino 

process; ... , 

* Enjoy a streamlined credit process, and 

! PUrninate the credit process of checking references with 

* S^r^ off tbe COmpetit5 ° n t0 Pendm9 ^ 

Pay Net™ is working providers 
^r^ i user friendly and compatible with 

existing lease accounting systems. 



About PAYNET, Inc. 

paynet mc manages the "Payment Information Network" for the 

JS^d^SSSmS^ finance industry, an Industry thai : rep resents more 
£aT*S5C "buEn I in Net Assets. This network produces the nations 
Srnpct nnline oroorietary database of lease and loan payment h.story 

Network currently has many leading commercial lenders as ^rnbers, 
representing a substantial portion of the net assets in the industry. 
PAYnS in? uses its proprietary technology and the power of shared data 
fo Sse" profitabilKy, to improve operational "^'^RS^F 
credit losses for commercial finance companies. Partners with PAYNET, 
inc include the Equipment Leasing Association ^^.^l^ 
maior lease accounting and software providers. Founded in 1999, tne 
San? «s headquartered in Skokie, Illinois. For more information, vls.t 
the PAYNET, Inc web site at yfww.pavnetonline.com. 
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payNeT™ Debuts Online Source for Lease Payment 

Histories 

Major Lessors Sign Letters of Intent 

pLS All snce- a network of commercial flnanc. company 

c a a ffomla'ln ^ e xcha^e7cc>^ participating in the Alliance ga.n 
ac^esst PaX- S^oJrietaSr information services. Several major 
lessors have signed letters of intent. 

"We orovide clients with a complete Integrated solution for the credit 
nnerSon " says Bill Phelan, President of PayNct™, Northbrook, iWno.s. 
Zost leasin ^companies could improve their credit processes wh*h 
keeps them from profiting as they should. Participating in the PayNet 
A Se lives lessors access to a broad universe of relevant cred,t 
information." 

(Berwyn, Pennsylvania); Firstar Equipmen t Finance (St. Lous Park 
Minnesota); GreatAmerica Leasing Corp. (Cedar Rapids, Iowa), Farm 
Credit Leas ng Services Corp. (Minneapolis); Pitney Bowes Financial 
Services (She 9 , t on^ Connecticut); and Irwin Business Finance Corp. 
(Bellevue, Washington). 

Leasing companies participating in the PayNet™ Alliance will Providea 
monSly download of their customers' lease payment experiences to 
™Net™ .a one-time technological set-up is required, but t^eafte the 
monthly downloads will be handled automatically en suring tta J J™™" 
staff time and technological resources are required. 
mav access the pooled data and pull Payment H.story Reports online^ for a 
Ke^ei -report. Downloads directly into lessors' credit sconng systems 
also are available. 

For confidentiality reasons, names of leas ing co ^' e a 5 ^ sold 
associated with published credit data. Also, PayNet™ data will not be soia 
for marketing purposes. 

Ultimately, subscribers to PayNft™ can: 
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* Have access to data that supports more informed credit decisions, 

traditional sources of credit history; Pay Net™' data filtering 

x Receive accurate, quality information due to Paynet 

process; - 

: gSSSSs&ass--. 

more informed decision-making, says ipavnct 

"Ultimately, PayNet™ turns credit uncertainty into crearc ™ y» 

inefficiencies into profitability." 

SSS^hS^y is user friendly and compare w,th 

existing lease accounting systems. 



About PAYNET, Inc. 

Network currently has many leading commercial lenders as members. 

Sc include the Equipment Leasing Association, ^ ns ^.^%^ 
major lease accounting and software providers. Founded in 1999, th e 
Company is headquartered in Skokle, Illinois. For more information, visit 
the PAYNET, Inc web site at www.pnypPtoniine.corq. 
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